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“ ,{g ~ best B”ra,etlces, survey d;sigh, custom dévelopment for both quant./ qual. research, product innovation and automation.
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Through 30+ years of experience in the industry, Rene TeKaat has'honed his proficiency in nearly every stage of the research journey.
He has hem adershippositions '

sthas a buyllfr of -research'-ahEs fa;::r;w_ ierLa]Io ing him a deep understanding of what clients are -

looking for in a partner, and what it takes to execute succgs.sfuLfesea‘fcﬁjErBjE&sL His specialties include sales operations Ieadersiiip{sa@ple_
‘ 0, atIRS, Rene wea ny hats essential to the daily functionof the busineJ;E. He is responsible for developing and executi the |
~ /global marketing strategy th ugh the creation of impactful inérlgetingg;ampaigns/ materials, maintains brand standards and ens res
compliance across all marketing and cqﬂmmunicﬁffé’ﬁs channels, and; idges th between marketing and sales in order to cultivate ‘on g-

' : term relationships with ¢ |
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Rene is dedicated to the pervinafind professional success,of evelgquS;t

project execution'and securi!
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